LAKE KEOWEE

HOME SITE

0.95 +/- Acres
Oconee County, SC

$150,000
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OVERVIEW:

PRICE REDUCED! This must see 0.95 acre tract is located on Armada
Way in Spanish Cove Subdivision in West Union, SC it is just minutes
from West Union, 10 minutes from Walhalla, 12 minutes from Seneca,
and 20 minutes from Clemson. The lot features level topography that
slopes toward Lake Keowee, paved county roads, electricity, water,
and septic are available. The community amenities include boat ramp,
common area, dock, and water access. This is an excellent lot for a
custom home with panoramic views of the lake. Lake frontage on two
sides of the lot in a quiet cove off the main water creates a private
setting. This lot has a convenient location, close to shopping and
schools, nestled at the foothills of the Blue Ridge Mountains and close
by to the Sumter National Forest.

TMS/PARCEL ID: 117-01-01-018
TAXES: (Call Agent for Details)

ADDRESS:
857 Armada Way
West Union, SC 29696

LOCATION:

This must see 0.95 acre tract is located on Armada Way in Spanish
Cove Subdivision in West Union, SC it is just minutes from West Union,
10 minutes from Walhalla, 12 minutes from Seneca, and 20 minutes
from Clemson.




PROPERTY HIGHLIGHTS:

- Convenient location, close to shopping and schools
- Several community amenities

- Panoramic views of the lake

- Private setting

VIEW FULL LISTING:
www.nationalland.com/viewlisting.php?listingid=572
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Agency Relationships
in South Carolina

The SC ReakEstate Licensé&aw, in Section40-
57-13 (A) (1) and(2), requiresareal estate
licensee to preide you this brochue anda
meanngful explanatbn of agency relatioships
offeredby thelicensee’sCompany.This must be
dore atthefirst practical opprtunity when you
and the liense have substative contact.

Before youbegin to workwith areal estate
licensee, it ismportant for you to know the
differencebetween drokerin-chargeard
associated liensees. Thebrokerin-chargeis the
person in clarge of a realestate Cmpany.
Assciated lierseesmay workonly througha
broker4in-charge. In other words, when you
choose to work with any real estate licensee,
your businessrelationship islegally with the
Company and not with the associated licensee.

A real estate Qopany and itassociated licensees

canprovidebuyers and sellersaluable realestate
services, whether inthe form ofbasiccustomer
services, or throughclient-level agency
represetation. The sevicesyoucanexpectwill
depenl upon thelegalrelationship you establish
with the Compaty. It is important for youto
discuss he following information with the real
estate licenseand agre®nwhetter in your
businessrelationshipyou will be acustomer or a
client.

Now You Are a
Customer of the Company

Sauth Caolinalicenselaw defines customersas
buyers or sellers Wwo choaseNOT to esthlish an
agencyrelationship. The lawrequires real estate
licensees t@erform the following basic duties
whendealing withany real estatduyer or seller
ascugomers:

® Preset all offers in a tnely manner

® Account for moneyr other propertyeceivwed
onyour behalf

® Provide anexplanation of thescqe of
sewices tobe provicd

® Be fairand honestard provide acurate
information

® Disclose ‘adversematerial facts” abouthe

property orthe transaction whichare witin
the license's knowledge

Unlessor until you enter ino awritten ageement
with the Company foragency represetation, you
are considered a“Custome” of the Compny,
and theCompany will not actas youragent. As a
Customer,you should not expect theCompanyor
its licensees to promote yobest inteest,or to
keep your bargaining information confidential.

Customer sevice dbesna require a written
ageamert; therebre, youarenat committedto the
Compaly in any way.

You Can Become a Client Clients
receivemore serviceshancustoners. If client
stauss isofferedby thereal estat&€Compary, you
canbemme a client by enterng into awritten
agencyageementequiringthe Company and its
associated lienseedo act asanagenton your
behdf and pronote your best nterestslf you
chocse tobecome a cliet, you will be aked to
confirm in your writtenrepreseatation agreemet
that you recived thisbrochure in a tinely
manne.

A sellerbecomes a clienbf areal estate aopany
by signing a formal listing agreemert with the
Compal. For a seller to bemme a client, this
agreamert mustbe in writing ard must clearly
estdlish the tems of the agremen and the
obligationsof both the sellerard the Compaty
which becomes he gert for the seller.

A buyer becomes a client @f real estate Gopany
by signing aformal buyer agercy agreenent with
the Caonpany. For abuyerto become alient,
this agreenent mst bein writing and mst
clearlyestablisitheterms of theagreemert
andtheobligations d both the buyer and the
Company whichbecames heagentfor thebuyer.

If you enter into awritten agery agreenert, as a
Client, you can expect theal estate Cmpany to
providethe fdlowing client-level services:

® Obediere

® | oyalty

® Disclosue

® Confidertiality

® Accouwnting

® Reasnale care andkill

Client-level services alsmcludeadvice,coursel
and assistande negotiatiors.

Single Agency
When the Capanyrepreents aly one client in
the same transacton (the selleror thebuyer), it is
called singleagency.

Dual Agency
Dual Agencyexists wtenthereal estate Gopany
hastwo clientsin onetrarsadion — asellerclient
and abuyer client.

At the time you $gn an agrcy agreenent,you
may be aked toadknowledge whetheryou would
consider giving writtenconsent allowing the
Compmany torepreentboth you and the other
client inadiscloseddualagercy relatiorship.

Disclosed Dual Agency
In adiscloeddualagerty, the Canpany’s
repregnationdutiesare limited because auyer
ard sellerhave reognzed canflicts of interest.
Both clients’ interests areepresetedby the



Compaly. Asa discbsal dual agent, the
Company andits as®ciated licensees cannot
advocate on béhalf of oneclient overthe other,
and canot dsclose onfidential client
information concerningthe price negtiations,
terms,or factors notivating the buyer/client to
buy or the seller/client tasell. Each Dual Agency
Agreement contains theames ofbath thesdler
client(s) andthe kuyer client(s) and idertifies the

property.

Designated Agency
In desgnaed agngy, abroker-in-chage may
designate individual asciatedlicenseego act
solelyon behd#f of eachclient. Desgnatedagents
arenot limited by theCompany’s ag@rcy
relatiorship with the otter client, butinstead ave
a duy to promote thebestinterestof their clients,
including negotiating a price. Théroker-in-
chargeremains a dislosed dual gent fa both
clients, andensues he assigneagers fulfill t heir
dutiesto ther regective clients.

At the time you $gn an agrcy agreenent,you
may be aged toadknowledge whetheryou would
consider giving writtenconsent allowing the
Compaly to designate a reresentative foryou and
onefor theother client in adesignaéd agency.

EachDesignaed Agercy Agreement contains the
namesof bath thesellerclient(s) and thebuyer
client(s) andidentifies the prgperty.

What to Look For in Any Agreement
Whenyou chamse clist-level sewvice, your
written Agercy Agreamert or your agert should
answerthesequestions:

e Canl work with otrer Compnies dring the
time of the Ageement?

e Whatwill hapgen if | buy or sellon my own
withou the agent?

e When will this ageamert expire?

« How will the Compary be pail for its sevices?

» Doesthis Commnyrepreentboth buyersand
sellers as cliets?

» If so whatarethe choicesf two clientsbecome
involvedin one trasacton?

e What duties will the Company @ntinue to
provide me after he transactn is @mpeted?

If you planto became a client of a Cmpany, the
licensee will xplain theagreemen to you fully
ard will answer guestimsyou may hawe abait the
agreenent. Remember, however, that until you
enter into arepresentation agreement with the
Company, you are consider ed a customer and
the Company cannot be your advocate, cannot
adviseyou on priceor terms, and cannot keep
your confidences.

It's Your Choice

As areal estate awsuner in South Camlina, it is

your choice ago the typeard natureof senices

youreceiwe.

» You canchoose toremain a custaner and
repreen yourself while theCompany
represers theother party.

* You canchoose to hirethe Compnyfor
represatation throughawritten ageamert.

 If repreertedby theCompany, you can déde
whetherto go forward under the shared services
of dual agencyor desgnaed agncyor to
remainin single agercy.

The cloice of sewicesbelongs toyou—theSauth
Carolinareal estatecorsurrer.

This broc hure has been approved by the S.C. Real
Estate Commission for use in explain ing

represe ntation issues in real estate transactions
and consumers rights as a buyer or seller.
Reprinting without permission is permitted

provid ed no changes or modifications are made.
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