FAYETTEVILLE NATIONAL

HUNTING LAND
128 +/- Acres
Bladen County, NC REALTY"

$159,495 Dm
a0 i
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REALTY

The information herein is from sources deemed reliable, however the accuracy is not guaranteed.
National Land Realty assumes no liability for error, omissions or investment results.
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OVERVIEW:

128 +/- acres of excellent bear and deer hunting! Property has perked
at the road frontage for a home or hunting lodge. Mature trees at the
road frontage would make for a gorgeous country home site. This tract
has paved road frontage and power at the property! Less than 30
minutes from Fayetteville, Clinton, and Elizabethtown gives the
property a very convenient location.

TMS/PARCEL ID: 132900786243
TAXES: (Call Agent for Details)

ADDRESS:
0 FL McDaniel Road
Garland, NC 28441

ACREAGE BREAKDOWN:
128 +/- acres




PROPERTY HIGHLIGHTS:
- Excellent Bear Hunting

- Will Support Septic for House
- Paved Road Frontage

- Power Available

VIEW FULL LISTING:

www.nationalland.com/viewlisting.php?listingid=953597
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All boundary lines noted in pictures, aerials or maps should be considered estimates and not relied on as legal documents or descriptions.
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as abuyer’s agentvithout a written agreement. But if you
decide to make an offer to purchase a particular property,
the agent must obtain a written agency agreement before
writing the offer. If you do not sign it, the agent can no

longer represent and assist you and is no longer required to

keep information about you confidential.

Be sure to read and understand any agency agreement

before you sign it. Once you sign it, the agent must give
you a copy of it.

Services and Compensatidithether you have a
written or unwritten agreementpayer’s agentill perform
a number of services for you. These may include helping
you ¢ find a suitable property © arrange financing ¢ learn
more about the property andotherwise promote your best
interests. If you have a written agency agreement, the agent
can also help you prepare and submit a written offer to the
seller.

A buyer’s agentan be compensated in different
ways. For example, you can pay the agent out of your
own pocket. Or the agent may seek compensation from
the seller or listing agent first, but require you to pay if
the listing agent refuses. Whatever the case, be sure your
compensation arrangement with ybuyer's agents
spelled out in a buyer agency agreement before you make
an offer to purchase property and that you carefully read
and understand the compensation provision.

Dual Agent

You may permit an agent or firm to represent you and
the seller at the same time. This “dual agency relationship”
is most likely to happen if you become interested in a
property listed with youbuyer's agenbr the agent’s firm.
If this occurs and you have not already agreed to a dual
agency relationship in your (written or oral) buyer agency
agreement, yousuyer's agentvill ask you to amend the
buyer agency agreement or sign a separate agreement or
document permitting him or her to act as agent for both you
and the seller. It may be difficult for a dualagentto advance
the interests of both the buyer and seller. Nevertheless, a
dual agenimust treat buyers and sellers fairly and equally.

Although thedual agenbwes them the same duties, buyers
and sellers can prohildtial agentrom divulgingcertain
confidential information about them to the other party.

Some firms also offer a form of dual agency called
“designated dual agency” where one agent in the firm
represents the seller and another agent represents the buyer.

This option (when available) may allow each “designated
agent” to more fully represent each party.

If you choose the “dual agency” option, remember that
since adual agent'doyalty is divided between parties with
competing interests, it is especially important that you have
a clear understanding of what your relationship is with the
dual agentand ¢ what the agent will be doing for you in the
transaction. This can best be accomplished by putting the
agreement in writing at the earliest possible time.
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Seller’s Agent Working With a Buyer

If the real estate agent or firm that you contact does
not offerbuyer agencyr you do not want them to act as
your buyer agentyou can still work with the firm and its
agents. However, they will be acting as the seller's agent
(or “subagent”). The agent can still help you find and
purchase property and provide many of the same services
as abuyer’s agent The agent must be fair with you and
provide you with any “material facts” (such as a leaky roof)
about properties.

But remember, the agent represents the selle—not
you—and therefore must try to obtain for the seller the
best possible price and terms for the seller’s property.

Furthermore, a Seller's agents required to give the seller
any information about you (even personal, financial or
confidential information) that would help the seller in the
sale of his or her property. Agents must tell you in writing
if they aresellers’ agentdefore you say anything that can
help the seller. But until you are sure that an agent is not
aseller's agentyou should avoid saying anything you do
not want a seller to know.

Sellers’ agentare compensated by the sellers.

Disclosure of Seller Subagency

(Complete, if applicable)

(3 When showing you property and assisting you in the
purchase of a property, the above agent and firm will
represent the SELLER. For more information, see
“Seller’s Agent Working with a Buyer” in the brochure.
Agent’s Initials Acknowledging Disclosure:

(Note: This brochure is for informational purposes only
and does not constitute a contract for service.)

The North Carolina Real Estate Commission
P.0.Box 17100 « Raleigh, North Carolina 27619-7100
919/875-3700 » Web Site: www ncrec.gov
REC345 3/1/13

00,000 copies of this public document were printed
at a cost of $.000 per copy.
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Scan the code above to access the Commission Web site
from your mobile devices.




VVORKING WITH
REAL ESTATE AGENTS

\/\/hen buying or selling real estate, you may
find it helpful to have a real estate agent assist you.
Real estate agents can provide many useful services and
work with you in different ways. In some real estate
transactions, the agents work for the seller. In others,
the seller and buyer may each have agents. And some-
times the same agents work for both the buyer and the
seller. It is important for you to know whether an agent
is representing you g®ur agent or simply assisting
you while acting as an agent of the other party.

This brochure addresses the various types of
agency relationships that may be available to you.
It should help you decide which relationship you want
to have with a real estate agent. It will also give you
useful information about the various services real estate
agents can provide buyers and sellers, and it will help

explain how real estate agents are paid.

SELLERS

Seller’s Agent

If you are selling real estate, you may want to “list”
your property for sale with a real estate firm. If so, you will
sign a “listing agreement” authorizing the firm and its agents
to represent you in your dealings with buyers as geller's
agent You may also be asked to allow agents from other
firms to help find a buyer for your property.

Be sure to read and understand the listing agreement
before you sign it. Your agent must give you a copy of the
listing agreement after you sign it.

Duties to SellerThe listing firm and its agents must °
promote your best interestsbe loyal to youe follow your
lawful instructionse provide you with all material facts that
could influence your decisions ¢ use reasonable skill, care
and diligence, and account for all monies they handle for
you. Once you have signed the listing agreement, the firm
and its agents may not give any confidential information
about you to prospective buyers or their agents without your
permission so long as they represent you. But until you sign
the listing agreement, you should avoid telling the listing
agent anything you wouldnot want a buyer to know.

Services and Compensatioro help you sell your
property, the listing firm and its agents will offer to perform
a number of services for you. These may include ¢ helping
you price your property advertising and marketing your
property  giving you all required property disclosure forms
for you to completer negotiating for you the best possible
price and termg reviewing all written offers with you and
* otherwise promoting your interests.

For representing you and helping you sell your
property, you will pay the listing firm a sales commission
or fee. The listing agreement must state the amount or
method for determining the sales commission or fee and
whether you will allow the firm to share its commission
with agents representing the buyer.

Dual Agent

You may even permit the listing firm and its agents
to represent yoand a buyer at the same time. This “dual
agency relationship” is most likely to happen if an agent
with your listing firm is working as a buyer's agentvith
someone who wants to purchase your property. If this
occurs and you have not already agreed to a dual agency
relationship in your listing agreement, your listing agent
will ask you to amend your listing agreement to permit the
agent to act as agent for both you and the buyer.

It may be difficult for a dualagentto advance the
interests of both the buyer and seller. Nevertheless, a dual
agentmust treat buyers and sellers fairly and equally.

Although thedual agenbwes them the same duties, buyers
and sellers can prohihdual agentsrom divulgingcertain
confidential information about them to the other party.

Some firms also offer a form of dual agency called
“designated agency” where one agent in the firm represents
the seller and another agent represents the buyer. This
option (when available) may allow each “designated agent
to more fully represent each party.

If you choose the “dual agency” option, remember
that since a dual agent’s loyalty is divided between parties
with competing interests, it is especially important that you
have a clear understanding ofwhat your relationship is
with thedual ageniand « what the agent will be doing for
you in the transaction.

BUYERS

When buying real estate, you may have several
choices as to how you want a real estate firm and its agents
to work with you. For example, you may want them to

represent only you (astaiyer's agend. You may be
willing for them to represent both you and the seller at
the same time (ascwal ageny. Or you may agree to let
them represent only the sellse(ler's agentor subagenj.
Some agents will offer you a choice of these services.
Others may not.

Buyer’s Agent

Duties to Buyerlf the real estate firm and its agents
represent you, they must promote your best interests
* be loyal to youe follow your lawful instructions
provide you with all material facts that could influence your
decisionse use reasonable skill, care and diligence, and
¢ account for all monies they handle for you. Once you
have agreed (either orally or in writing) for the firm and
its agents to be yolnuyer's agentthey may not give any
confidential information about you to sellers or their agents
without your permission so long as they represent you. But
until you make this agreement with your buyer’s agent,
you should avoid telling the agent anything you would
not want a seller to know

Unwritten Agreement§.o make sure that you and
the real estate firm have a clear understanding of what your
relationship will be and what the firm will do for you, you
may want to have a written agreement. However, some
firms may be willing to represent and assist you for a time

Continued on the back

FOR BUYER/SELLER

Agent Name License Number

Firm Name

Date

VWORKING WITH
REAL ESTATE AGENTS

Agents are required to review this with you and must retain
this acknowledgment for their files.

This is not a contract

By signing, | acknowledge that the agent named below

furnished a copy of this brochure and reviewed it with me.

Buyer or Seller Name (Print or Type)

Buyer or Seller Signature

Buyer or Seller Name (Print or Type)

Buyer or Seller Signature

Date

Firm Name

Agent Name License Number
Disclosure of Seller Subagency

(Complete, if applicable)

(3 When showing you property and assisting you in the
purchase of a property, the above agent and firm will

represent the SELLER. For more information, see “Seller®
Agent Working with a Buyer” in the brochure.

Buyer’s Initials Acknowledging Disclosure:



