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Property Summary

Prime 240+/- Acre Timber & Hunting Land for Sale in Centreville, 
Bibb County, AL

Looking for the perfect hunting land or timber investment in 
Alabama? This stunning 240+/- acre property located in Centreville, 
Bibb County, is an exceptional opportunity for hunters and 
investors alike. Boasting rolling topography, this expansive tract 
offers diverse terrain ideal for hunting, with ample cover and 
abundant wildlife, including deer, turkey, and small game. The 
property features road frontage, ensuring easy access for 
recreational use or future development.

With power readily available on-site, this land also holds significant 
potential as a timber investment. Whether you're seeking a 
secluded hunting retreat or a profitable long-term investment, this 
property checks all the boxes.

Located in a highly desirable area of Bibb County, this land 
provides a balance of privacy and convenience, making it an ideal 
investment for those looking to secure a piece of rural Alabama. 



Acreage Breakdown
240+/- Acres

Address
000 Gary Springs Loop
Centreville, AL 35042

Location
Contact us for property location
details.



Property Highlights
Good Hunting

Rolling Topography

Timber 

Road Frontage

nationalland.com/listing/centreville-hunting-timber-investment
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THIS IS PROVIDED FOR INFORMATION PURPOSES. THIS IS NOT A CONTRACT. 
 

REAL ESTATE BROKERAGE SERVICES DISCLOSURE 
 

Alabama law requires you, the consumer, to be informed about the types of services that real estate licensees 
may perform. The purpose of this disclosure is to give you a summary of these services. 

 
A SINGLE AGENT is a licensee who represents only one party in a sale. That is, a single agent represents his or 
her client. The client may be the seller or the buyer. The licensee when acting as an agent must represent the best 
interests of the client by placing the interests of the client ahead of the interests of any other party. In a real estate 
transaction, when a real estate licensee is employed as an agent, the licensee is obligated to advise and advocate for 
the best interests of his or her client. A single agent must be loyal and faithful to the client. 
 
When two or more licensees under the same qualifying broker are in separate agency agreements with a different 
party in the same transaction, the qualifying broker can designate those licensees as single agents as to the licensee’s 
client. The designation must be in writing and done as soon as reasonably possible. A designated single agent is not 
a dual agent, and neither the qualifying broker, the designated single agent, nor any other licensee involved in the 
transaction shall be assumed to have knowledge to any other party with whom the licensee has not entered an agency 
agreement.  
 
A DUAL AGENT is a licensee, who is an individual, acting as an agent for both the buyer and the seller. This may 
only be done with the written, informed consent of all parties. This type of agent must also be loyal and faithful to 
each client, except where the duties owed to the clients’ conflict with one another. 
 
A TRANSACTION FACILITATOR assists one or more parties, who are customers, in a sale.  Transaction 
facilitator describes a brokerage arrangement whereby the real estate licensee assists one or more parties, who are 
customers, in a contemplated real estate transaction, without being the agent, fiduciary, or advocate of that party to 
the transaction. The transaction facilitator can act as an intermediary between buyers and sellers. A licensee can 
serve as a transaction facilitator to a single party or to both the buyer and seller. A licensee can also represent one 
party as an agent and serve as a transaction facilitator for the other party in the transaction. In the absence of an 
agency agreement, a licensee is presumed to be acting as a transaction facilitator for any otherwise unrepresented 
party to whom the licensee is providing services. 
 

Alabama law imposes the following obligations on all real estate licensees to all parties in a real estate 
transaction: 

 
1. To provide services honestly and in good faith; 
2. To exercise reasonable care and skill; 
3. To keep confidential any information gained in confidence, unless disclosure is required by law or duty to 

a client, the information becomes public knowledge, or disclosure is authorized in writing; 
4. To present all written offers in a timely and truthful manner when assisting a party in the negotiation of a 

real estate transaction; and 
5. To act on behalf of the licensee or his or her immediate family, or on behalf of any other individual, 

organization, or business entity in which the licensee has personal interest only with a timely written 
disclosure of this interest to all parties to the transaction.  
 



Further, even if you are working with a licensee who is not your agent, there are many things the licensee 
may do to assist you.  

Some examples are: 

1. Provide information about properties;
2. Show properties;
3. Assist in making a written offer; or
4. Provide information on financing.

You may choose which type of service you want from a licensee and sign a brokerage service agreement. If you do 
not sign an agreement, by law the licensee working with you is a transaction facilitator. A written agreement is 
required by law prior to a licensee listing a property on your behalf or submitting an offer on your behalf for 
compensation. 

The licensee’s broker is required by law to have on file an agency disclosure office policy describing the company’s 
brokerage services and general information on how the company and licensee are compensated for the brokerage 
services. That agency disclosure office policy is required, in addition to this form, to be provided to you prior to the 
licensee providing you any brokerage services. You should feel free to ask any questions you have. 

The Alabama Real Estate Commission requires the real estate licensee to sign, date, and provide you a copy of this 
form. Your signature is not required by law or rule, but it would be appreciated. 

______________________________________________________________________________ 
Name of Licensee 

_____________________________________________________________________________ 
Licensee’s Signature 

___________________________________ 
Date 

______________________________________________________________________________
Name of Consumer

______________________________________________________________________________
Consumer’s Signature (Acknowledgement for Receipt Purposes Only)

____________________________________
Date



NLR-BB, LLC 

DBA National Land Realty   
  

AGENCY DISCLOSURE OFFICE POLICY 
  
Real estate agency relationships in Alabama can be identified by the relationship a broker/licensee 
has with the buyer, seller, or both.  The relationship between NLR-BB, LLC DBA National Land 
Realty and a customer or client will be determined by the circumstances of the transaction and in 
accordance with the Real Estate Consumer’s  Agency and Disclosure Act.  
  
NLR-BB, LLC DBA National Land Realty offers the following agency relationships and customer 
services:  
  
SINGLE AGENCY: A single agent is a licensee who represents only one party in a real estate 
transaction.  The client may be either the seller or the buyer. When two or more licensees with our 
company are in separate agency agreements with a different party in the same transaction, the 
qualifying broker can designate those licensees as single agents as to the licensee’s client  
  
DUAL AGENCY: A dual agent is one who represents, with limitations, both the seller and the buyer in 
a transaction.  NLR-BB, LLC DBA National Land Realty and its associates will serve as a dual agent 
with full disclosure and informed consent of the parties when selling NLR-BB, LLC DBA National 
Land Realty listings to their own buyer clients.  
  
TRANSACTION FACILITATOR: A transaction facilitator assists one or more parties in a transaction 
without representing the party(ies). Parties being assisted in this manner are referred to as customers.   
  
NLR-BB, LLC DBA National Land Realty’s Seller Agency is compensated based on the negotiated 
percentage set forth in our listing agreements with our Sellers. NLR-BB, LLC DBA National Land 
Realty’s Buyer Agency/Transactional Facilitator is compensated based on the negotiated percentage set 
forth in the Buyer Agency/Transactional Facilitator agreement with our Buyers. The compensation for 
our Agency or Transaction  
Facilitator services are based on a percentage of the gross sales price and is paid by either the Seller, 
Buyer, the other Broker, or shared by them as negotiated and disclosed in writing.  
   
  
___________________________________________  
Consumer Signature        Date 
  
  
___________________________________________  
Consumer Signature        Date 




